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R E V E N U E  G R O W T H

How our product 
build helped 
increase sales 2x.

Get a quote
Use this tool to estimate coverage and premium options.

Select a product

FE Express Solution℠
Product

Personal information

Male
Gender

06/28/1958
Date of birth

Texas
State

Select Non-Tobacco
Risk class

Quote method

Solve for coverage 50
Monthly budget

Cov e r ag e  a m o u n t

$23,850
P r e m i u m  E s t i m at e

$50.00
Monthly

$576.80
Annual

Start application

Add one or more beneficiary

Set payment schedule

Collect billing information

Collect payment details

Agent signature and handoff

Offer summary

P r o d u c t

FE Express Solution℠
App r ov e d  r i s k  cl a s s

Select Non-Tobacco

Eligible for coverage up to $50,000

Select coverage amount

Solve for coverage 50
Monthly budget

The ask
A large carrier partner was eager to increase 

their share in the final expense insurance market. 

A new digital solution could provide a large 

swath of applicants with a straightforward and 

lightning fast application, underwriting, and 

purchasing experience not previously available. 

That experience would also benefit agents.


An additional challenge was to create a solution 

that agents actually use (and like to use). Time is 

money for agents and advisors, so adoption rates 

for new technology and products that require 

training and experience are generally low across 

the industry. 

The solution
The key to smooth development was frequent 

stakeholder demos. Putting working software 

in their hands as quickly and as often as 

possible allowed our team the feedback and 

data needed to enhance the product 

experience extremely quickly. 


After just 7 months, our agent-led digital final 

expense product was tested, approved, and 

ready for market.
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An incredibly fast 
application experience

Going from paper to digital was always going 
to speed up the process, but agents were 
blown away by just how fast they could 
complete and submit an application. Three 
months after launch the median start-to-
submit time was just 11 minutes per application. 

Return to dashboard

Start an application
Provide some initial information to get an application started.

Edit

License and product information

Applicant’s state Texas

Agent number 00MLSR9174

Product FE Express Solution℠

Edit

Proposed primary insured’s information

Legal Name Julie Elizabeth Olson

Gender Female

Date of Birth 06/28/1986

Height 5’6”

Current Weight 140lbs

Uses Nicotine No

Email juliaolson@example.com

Intended coverage
Product eligibility based on applicant information.

Proposed Primary Insured is applying for:

Desired coverage

25,000

Eligible for $5,000 - $50,000 coverage based on applicant infomration.

C ov e r ag e  a m o u n t

$750,000
P r e m i u m  E s t i m at e

$175
Monthly

$1,750
Annually

Start application

Checking application
This may take up to a few minutes. Don’t 

refresh or leave this page.

Verifying identity

Reviewing answers

Processing data

A 100% instant 
decision product
With our sophisticated underwriting engine, we 
helped this carrier solve one of their biggest 
friction points. Our digital solution delivers a quick 
underwriting decision for agents and customers 
on 100% of applications. 

A new digital tool 
agents actually use

Our UX team worked with real field agents 
across carriers to ensure we delivered a tool 
they’d actually turn to on a regular basis. After 
just three months in the market, over 61% of 
eligible agents have sold a policy through the 
Bestow platform, with 76% of those agents 
returning to sell even more policies.
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The results 
Partnering with Bestow allowed this carrier to 

deliver a net new all-digital final expense 

product experience to agents and customers 

in under a year. The best part? This new tech 

infrastructure means replicable experiences, 

real scalability, and future innovations. Here’s 

a look at the results we’ve driven so far:

Application complete!
You’re done. We’ll let you know when payment is received and the policy is in force.

FE Express Solution℠
Policy #XX123456789

Scheduled

Insured

Richard Jacoby

Owner

Richard Jacoby

Coverage amount

$23,859

Monthly premium

$50.00

Policy date

11/3/2024

payment Init iated

11/3/2024

Scheduled

Today

First payment

Nov 3

Contingent coverage begins. Keep at least $50.00 in the bank account until 
money is deducted.

Processing  t ime

5 business days

Keep in mind bank activity is paused on holidays and weekends.

Policy documents received

Nov 10

Policy documents available and commissions paid.

Payment Repeats

3rd of the month

If a payment falls on a holiday or weekend, payment will be withdrawn the 
previous business day.  are determined by the Social 
Security Administration.

Exact payment dates

Back to dashboard

Policy summary

Download a policy summary for your records 

or to send to your client.

Download PDF

This policy is not considered in force and coverage 
has not started yet. Policy documents will be available 
to your client after a successful initial premium 
payment is collected.

24 mins
Average start-to-bind time

61%
Agent adoption in first quarter

2x
Increase in YoY policy sales

“This new product experience, with the ease-of-

application and unique benefits, will assist our 

agents to build even stronger relationships and 

connect with new customers in underserved 

markets. The intuitively designed digital platform 

gives agents and customers access to manage their 

policy when it works for them.”

Head of Life Solutions
Top 20 Life Carrier

Want results 
like these?

Whether you’re piloting new products, building a digital 
channel, or transforming your entire acquisition 
ecosystem, Bestow’s platform is built to meet you 
where you are—and take you where you want to go. 
Want to learn more?

Enterprise@Bestow.com


